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Presentation

Moderator: It’s time and we will now begin the presentation of the financial results of Septeni Holdings Co.,
Ltd. for Q3 of the fiscal year ending December 31, 2023.

First, | would like to introduce our representatives.

Koki Sato, Group President and Chief Executive Officer.

Sato: I'm Sato. Thank you for your attention.

Moderator: Kei Hatano, Group Senior Executive Officer.

Hatano: I’'m Hatano. Thank you for your attention.

Moderator: Tei Go, Group Executive Officer.

Go: I'm Go. Thank you for your attention.

Moderator: Now, Sato, the representative, will give an explanation.

Sato: I'm Sato. Thank you very much for taking time out of your busy schedule to participate in our financial
results briefing today.

| will begin this presentation of financial results for Q3 with an explanation of the revisions to the earnings
forecast announced today and the revised forecast for the current fiscal year, followed by the usual highlights
of the financial results and the status of each business segment. Thank you.
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04 Revisions to Earnings Forecasts (Consolidated) “:s: SEPTENI

Lowered earnings forecasts due to changes in the external

environment in the Digital Marketing Business.

Ganiiis o Revenue Non-GAAP Profit attributable Basic earnings per
’ operating profit to owners of parent share (EPS) (¥)
Prior forecast (A) 42,500 7,500 5,950 28.42
Revised forecast (B) 36,700 4,200 3,650 17.53
Change (B-A) -5,800 -3,300 -2,300
Change (%) -13.6 -44.0 -38.7
(Reference)
Resullts for the previous 28,819 5,855 5,734 30.54

fiscal year (FY2022)

First of all, as for the revision of our full-year earnings forecast, we announced the revision of the guidance
that we had originally disclosed.

The contents are as described here, but we have revised our full-year forecasts in light of the current changes
in the environment, with downward revisions to revenue, Non-GAAP operating profit, and net profit.

We will also show a few slides after this, including factors and countermeasures. | will explain the details there
but let me say that the purpose of the overall revision is to reflect changes in the external environment of our
core Digital Marketing Business, which has led us to this revision.

Support
Japan 050.5212.7790 North America 1.800.674.8375 — SCRIPTS
Tollfree 0120.966.744 Email Support support@scriptsasia.com S Asia’s Meetings, Globally

3



5 Current situation s SEPTENI

Changes in the external $ Demaqd trends and the business environment has significantly changed due to
environment sl : " : ; .
* Negative impact in the Digital Marketing Business has become evident

Measures for adaptation to the
environment

* Review client portfolio
+ Strengthen acquisition of new clients

ot ha errien ok * Top line is expected to grow toward 4Q
+ Strengthen human capital investment for . . .
st growth SG&A expenses is expected to decline after

* Review costs other than human capital peakingin 3Q
investment

Revisions to earnings forecasts have been made due to divergences from the initial forecasts.
Meanwhile, we have confirmed that the implementation of various measures has begun to lead
to a turnaround in business results.

In the revised estimates, we expect an increase in revenue in 4Q and an increase in profit in 5Q.

This shows our current recognition of the business environment.

As | have often explained in these earnings announcements, the environment is changing in post-COVID-19,
and economic activity is changing in the form of reopening in response to the changes in human flows and
lifestyles. The reopening of the market has led to significant changes in demand trends and the business
environment, particularly in the Digital Marketing Business.

As a result, a negative short-term impact on the Digital Marketing Business has become apparent.

In response to these changes in the environment, we have been taking several measures to adapt to the
environment. As a result, we are now seeing a bottoming out or reversal trend in business performance. We
have put together some of them.

The first measure is to review the client portfolio, the second is to strengthen the acquisition of new clients,
and the third is to strengthen human capital investment for medium-term growth, which means stepping up
costs. In addition, we are reducing costs by reviewing costs in all areas other than our core assets, human
resources.

As a result, the top line is expected to grow over Q4.

We have already seen a turnaround and growth in net sales, and we expect growth in revenue base as well
through Q4. As for costs, after a general review, SG&A expenses has increased due to employment of new
graduates. We have a forecast that expenses have peaked in this Q3 and then will decline throughout the
current fiscal year.

Due to these changes in the environment, while taking the measures to cope with them, the current
performance has deviated significantly from the forecast made at the beginning of the fiscal year. This is why
we have decided to revise our earnings forecast at the time of this quarter's results.

On the other hand, we have been able to confirm that the implementation of these measures is gradually
beginning to bring about a turnaround in business performance. As a result, the revised forecast, which | will
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explain later, shows that expenses will fall after Q3, and revenue will bottom out in Q3 and rise in Q4 and
Q5.The increase in revenue in Q4 and the conversion of profit growth in Q5 are expected.

Therefore, we expect a turnaround in profit growth in Q5, which is the “fifth quarter” of an irregular five
quarter accounting period of this fiscal year.

06 Outlook for this fiscal year e SEPTENI

Net sales turned positive in 3Q. Revenue turnaround in 4Q and

Non-GAAP operating profit turnaround in 5Q are also expected.

Trends and Outlook of YoY Changes in Each ltem (Consolidated) | | Timing of reversal
FY2023
FY2024

» Increase in Double-digit
Net sales +6.5% -5.4% 3.3% sales growth growth
Revenue growth
Revenue Double-digit
o, = o, - 9
Revenue +6.1% 4.0% 0.2% T growth
SG&A +32.2% +2.0% +7.8% _Decllne in the _Decllne inthe  Increase at cruising
expenses increase pace  increase pace speed
Non-GAAP K & 2y G K. = Decline in the Profit Substantial profit
ating profit 55.6% 29.7% 77.0% ; se pace y arowth

On the next page, | will break down the forecast in more detail, as | understand that the downward revision
of the financial results may have caused some concern. We have added a slide with more resolution to show
the outlook for our business going forward.

As shown in the summary, the timing of the reversal is plotted and colored to indicate the reversal in sales in
Q3, the reversal on a revenue basis in Q4, and on a Non-GAAP operating profit basis in Q5.

In the current Q3, net sales increased by 3.3% compared to the previous year, while revenue was almost flat,
down 0.2%, and SG&A expenses increased by 7.8% compared to the previous year due to increased human
capital investment. As a result, operating profit in Q3 was down 77% from the previous quarter, a significant
decrease.

We have also indicated our forecast for Q4 and Q5. We expect to see an increase in net sales or top line
growth and a turnaround to higher revenue from Q4. As for SG&A expenses, the increase in SG&A expenses
have peaked in Q3, and the increase in SG&A expenses will be reduced, resulting in a smaller decrease in
profit in Q4.

Similarly, for Q5, we are forecasting double-digit growth in net sales and double-digit growth in revenue as
well. And as for SG&A expenses, the control will continue, so the increase will be reduced. As a result, as for
operating profit, we expect a turnaround to profit increase in this Q5.

Although the figures are not yet ready to be disclosed at this time, we have briefly touched on the outlook for
the next fiscal year ending December 31, 2024.
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In the same way, the pace of growth will be maintained for net sales and revenue, and SG&A expenses will
increase at a cruising speed while remaining under constant control. As a result, operating profit is expected
to be lower this fiscal year and significantly higher next fiscal year.

| have added a slightly more detailed explanation of our view of future business growth.

L
* "

08 Cumulative Third Quarter (Oct-Jun) Earnings Highlights (Consoiidated) °:°.°.E SEPTENI

Revenue remained almost flat from the previous fiscal year.
Profit decreased due to increased expenses mainly from
the strengthening of human capital investment.

Consolidated Revenue ¥21,638mn (vor +0.3%)
Non-GAAP
Operating Profit ¥2,408mn (vov-49.6%)

EPS ¥9.71 (vor-¥13.01)

We started with the revisions to the guidance at the beginning of this presentation, and from here we will
explain the financial results as per usual.

Page 8 highlights the financial results for the first nine months of the fiscal year. Revenue is almost unchanged
from the previous year, up 0.3%, and operating profit decreased by 49%.

As | have been saying for some time, revenue remained almost unchanged from the previous year, while
expenses increased, mainly due to strengthened human capital investment. We are aggressively increasing
personnel in anticipation of medium-term top-line growth, and human capital investment is progressing
steadily, which means that the decrease in profit is larger in the short term.
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09 cumulative Third Quarter (Oct-Jun) Earnings Highlights (8y Business Segment E:E:E:E SEPTENI

While acquisition of new clients has steadily progressed,
revenue and profit declined due to budget cuts by some clients.

Digital

Marketing
Business

Revenue ¥18’872mn (YoY-3.1%) OPONT';!G\: :,':,ﬁt ¥4,957mn (YoY-32.1%)

Continued high growth in the IP Platform Business
Media resulted in a YoY revenue increase and a smaller loss.

Platform
Business

Non-GAAP ici w
Revenue ¥3,151mn (YoY +36.1%)  Operating Profit —¥455mn (D(;f:;t ngrt;omned
Including investment in new segments of -¥24 mn

Page 9 is a breakdown by segment.

In the Digital Marketing Business, the development of new clients is progressing steadily. We are also working
to cover the budget reductions that some of our clients are experiencing as a result of the reopening. In the
cumulative total through this quarter, we have not yet achieved that reversal. Therefore, both revenue and
operating profit decreased.

In the Media Platform Business, revenue increased from the previous year and the deficit narrowed as the IP
Platform Business continued to grow at a high rate. This area is continuing to grow very steadily.
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10 Consolidated Income Statement (Oct-Jun) SEPTENI
N 1-3Q/FY2023 1-3Q/FY2022
Value Ratio YoY Value Ratio
Revenue 21,638 100.0% +0.3% 21,567 100.0%
Gross Profit 16,414 75.9% -4.4% 17,162 79.6%
SG&A expenses 14,077 65.1% +12.5% 12,515 58.0%
Non-GAAP operating profit 2,408 11.1% -49.6% 4,778 22.2%
Operating profit 2,285 10.6% -48.9% 4,474 20.8%
Financial income - 0.0% -99.6% 1,245 5.8%
Financial expenses 237 1.1% +3.8% 229 1.1%
Equity in earnings of affiliates 1,043 4.8% +33.0% 784 3.6%
Profit for the period attributable 2031 9.4% 50.5% 4101 19.0%
to owners of parent 4 £
Basic earnings per share (EPS) (¥) 971 — -13.01 22.72 —
[Referencel Net sales 99,778 — +1.0% 98,782 =

Page 10 is a breakdown of various consolidated P&L figures. Please look at this later.

1 Earnings Trend by Business Segment (Oct-Jun)

: SEPTENI

[ Digital Marketing [l Media Platform I Adjustments (Unit: ¥mn)
Non-GAAP Operating Profit

4,778

18,872
14,036

1-3Q FY21 1-3Q FY22 1-3Q FY23 1-3Q FY21 1-3Q FY22 1-3Q FY23

*As the elimination of intersegment revenue is omitted, the total of each business revenue and lidated revenue (underlined figures) do not coincide.

This is the quarterly trend by business segment.
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13 Consolidated Income Statement (Apr-Jun) s SEPTENI

Net sales increased YoY, and operating profit decreased due to an increase

in SG&A expenses, mainly in human capital investment.

(unit: ¥mn) 3Q/FY2023 3Q/FY2022
Value Ratio YoY Value Ratio
Revenue 7,098 100.0% -0.2% 7,110 100.0%
Gross Profit 5,204 73.3% -4.9% 5,473 77.0%
SG&A expenses 70.3% +7.8% 4,626 65.1%
Non-GAAP operating profit 207 2.9% -77.0% 900 12.7%
Operating profit 221 3.1% -73.1% 821 11.5%
Financial income 5 0.1% -99.5% 858 12.1%
Financial expenses 130 1.8% -36.6% 205 29%
Equity in earnings of affiliates 75 — — 216 3.0%
Profit for the period attributable 125 o _ 1044 147%
to owners of parent 2

[Reference] Net sales 32,871 — +3.3% 31,836 o=

The following is a summary of the quarterly consolidated financial results for the current quarter of April to
June.

Although there is almost no change from the cumulative results, net sales have turned around in this quarter
compared to the previous year. This is because the volume of transactions is steadily increasing.

Human capital investment is also being channeled toward the Digital Marketing Business. As for SG&A
expenses, they are increasing. As a result, we have lower profit.
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14 Quarterly Trend of Earnings by Business Segment it SEPTENI

[l Digital Marketing M Media Platform Il Adjustment (unit: ¥mn) «@®-— OP Margin (relative to revenue)

7,884

I X1132.020 858 IRLY 14.9%
1.077

207
1,070 ekl

-126

1Q 2Q 3Q 4Q el 2Q 3a 4Q 1Q 2Q 3Q
Fy2o21 FY2022 FY2023

*As the elimination of intersegment revenue is omitted, the total of each business revenue and consolidated revenue (underlined figures) do not coincide.

The next page shows the quarterly trend of consolidated financial results, which are color-coded by segment.

15 Quarterly Trend of Consolidated Profit Before Tax i SEPTENI

u IFRS operating profit = Financial income = Financial expenses m Equity in earnings of affiliates Profit before tax (unit: ¥mn)

2,600

2,100 1.980 17
33
1,600 807
1100 644
600
843 20
= 5
0 El
* -130
400 -0 -205 —_—
-900 -680
1Q 2Q 3Q 4Q 1Q 2Q 3Q

FY2022 FY2023

Page 15 shows the breakdown of profit before taxes, including the profit/loss from investments and the equity
in earnings of affiliates in the gradation.
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16 Constitution of Consolidated Expenses (IFRS) s SEPTENI

Sales of e-books in the IP Platform Business were strong,

resulting in increased other cost of sales.

(unit: ¥mn) FY2021 FY2022 FY2023
2@ 3Q 2@ 3Q 1Q  2Q 3Q

Lo o enmol 1,005 939 1,076 1,079 1,120 1,647 1,637 1,694 1,568 1,762 1,894 +7.5% +157%
Labor costs 296 321 347 344 364 366 388 379 393 408 453 +10.9% +16.8%
Subcontract costs 240 167 204 244 294 779 632 674 545 659 622 -5.6% -1.5%
Others 468 451 525 491 462 503 617 641 631 695 819 +17.9% +32.6%
A 3,061 3380 3,593 3711 3447 4,442 4,626 4543 4557 4532 4988 +101% +7.8%
— 2,019 2183 2230 2,337 2298 2,825 3,002 2,888 3,000 3004 3400 +13.2% +13.3%
Employee bonuses 2 85 285 283 270 169 349 236 183 152 163 155 -48% -34.2%
Rent expenses etc. 324 321 327 326 266 290 301 312 301 298 311 +4.5% +3.2%
Advertising expenses 184 188 281 242 192 223 280 265 228 190 245 +28.9% -12.4%
Taxes and dues '3 35 37 41 60 45 126 124 120 107 107 100 -7.3% -20.0%
Others 415 366 431 476 477 629 683 774 770 769 777 +1.1% +13.8%

*1 Performance-linked stock compensation (BIP trust), which is a reconciliation to Non-GAAP operating profit, is recognized as labor costs since FY2021/2Q.
*2 Including estimation amount for additional performance-linked bonus.
*3 Taxes and dues, originally accounted as others, were extracted and calculated.

Page 16 is the part about the cost structure of the consolidation.

Especially due to the strong sales of e-books in the IP Platform Business, a business related to manga,
animation, and other IP, other costs of sales are on an increasing trend.
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17 Quarterly Trend of Consolidated SG&A Expenses s SEPTENI

Labor costs increased due to human capital investment including

the hiring of 136 new graduates and raising salary levels.

®mLabor costs *1 = Bonuses "2 = Rent expenses, etc. m Advertising expenses = Taxes and dues *3 mOthers (unit: ¥mn)

4,442
629
223
290
349

2,825 2,888

1Q 20 3a 4Q 1Q 2a 3Q 4Q 20
FY2021 FY2022 FY2023

*1 Performance-linked stock compensation (BIP trust), which is a reconciliation to Non-GAAP operating profit, is recognized as labor costs since FY2021/2Q.
*2 Including estimation amount for additional performance-linked bonus. *3 Taxes and dues, originally accounted as others, were extracted and calculated.

Page 17 shows the quarterly trend of consolidated SG&A expenses, which increased significantly in this
quarter. This is due to the seasonality of Q3, with new graduates joining the company in April, and a record
136 new employees joining our group this quarter.

We are also stepping up our investment in human capital, as we have previously announced, including raising
salary levels as part of the revision of our human resource system. The implementation of the new system
started in this Q3, and this had an impact on the QoQ and YoY figures, showing a large increase in labor costs.

On the other hand, as | mentioned in the revision of earnings forecasts on page 5, consolidated SG&A
expenses have peaked at the current score. Therefore, from this point forward, we will review expenses other
than core assets, and we are strongly promoting overall cost containment and reduction. We expect expenses
to peak in Q3 and decrease thereafter.

Support
Japan 050.5212.7790 North America 1.800.674.8375 _ SCRIPTS
Tollfree 0120.966.744 Email Support support@scriptsasia.com S Asia’s Meetings, Globally

12



19 Digital Marketing Business Earnings Overview s SEPTENI

Revenue declined due to budget cuts by some clients,
and profit declined due to the strengthening of human capital investment.

3Q/FY2023 3Q/FY2022

(unit: ¥mn)

Value Ratio

Revenue 100.0% -4.5% 6,259 100.0%

Gross profit 78.3% -7.3% 5,051 80.7%

SG&A expenses 60.6% +8.3% 3,344 53.4%

Non-GAAP operating profit 17.9% -38.1% 1,728 27.6%

[Reference] Net Sales +2.3% 31,129

[Reference]

Revenue/Net Sales -1.3Pt

Next, | would like to talk about the overview of business by segment.

This is the Digital Marketing Business, and the tone is generally the same as the consolidated financial results.
In the Digital Marketing Business, revenue decreased due to the impact of reduced budgets of some clients,
and expenses increased due to strengthened human capital investment.

L]
* %

20 Digital Marketing Business Quarterly Earnings Trend i SEPTENI

== Revenue === Non-GAAP operating profit (unit:¥mn) ~+—OP margin (relative to revenue)

2Q 3Q 2Q 3Q 2Q
FY2021 FY2022 FY2023

The next page shows quarterly trends.
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1 Digital Marketing Business progress on Business Alliance with DentsuGroup e:e:: SEPTENI

Dentsu alliance sales expanded YoY, and its composition rate increased.

= Organic sales == Dentsu alliance sales (unit: ¥mn) ~-o--Composition rate
36,294

31,129 31,946 31,415

2Q 3Q 2Q 3Q 2Q
FY2021 FY2022 FY2023

*Since FY2022/2Q, organic sales include the effects of new consolidation.

Next is the progress of the business alliance with the Dentsu Group.

Dentsu cooperative sales have made steady progress and expanded YoY. The segment as a whole saw a
decrease in revenue, and as a result, the current topic is that the Dentsu alliance composition rate is slightly
increasing in the segment.
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23 Media Platform Business Earnings Overview s SEPTENI

Revenue increased driven by the IP Platform Business, and the loss narrowed,
absorbing upfront investment in a Webtoon studio.

3Q/FY2023 3Q/FY2022

(unit:¥mn)

Value Ratio

Revenue 100.0% +34.9% 934 100.0%

Gross profit 52.2% +32.6% 496 53.1%

SG&A expenses 62.1% +12.8% 693 74.2%

Non-GAAP operating profit +71

Investment amount to expand +36
business domains*

*Total operating profit (loss) from businesses positioned as expansion into new business segments.

The following is an earnings overview of the Media Platform Business.

This revenue increase was driven by the IP Platform Business. On the other hand, in terms of investment, we
have invested in webtoon, a vertical-reading, full-color content, and created a new studio in Fukuoka. There
is an impact of an increase in upfront investment costs for the studio.

In addition, salary increases had a certain impact on this segment as well, resulting in a 12.8% increase in
SG&A expenses compared to the previous year. On the other hand, the top line has been growing strongly,
and as a result, the deficit has been shrinking in line with the plan.
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24 Media Platform Business Quarterly Earnings Trend

Revenue set a new record high, and the loss narrowed YoY.

mRevenue u Non-GAAP operating profit # Investment amount to expand business domains (unit: ¥mn)

I‘: .137 -126

-192

‘_m‘ ,. : ,,, : -142
-276

3Q 3Q 2Q 3Q
FY2021 FY2022 FY2023

This is the quarterly earnings trend of the Media Platform Business. Revenue have reached a record high and
the deficit has continued to narrow compared to the previous fiscal year.
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25 IP Platform Business Revenue Trend s SEPTENI

Growth in billing revenue accelerated thanks to anime broadcast of
“My Love Story with Yamada-kun at Lv999,” increasing by about 2.1 times YoY.

392
u Charge u Advertisement *Volume in 1Q FY2018= 100
330
301
260
232
201

164 169 165

I 139 I I

2Q 3Q 4Q 1Q 2Q 3Q 4Q 1Q 2Q 3Q

FY2021 FY2022 FY2023

Page 25 shows the revenue trend of the IP Platform Business, which has also been growing at an accelerated
pace and is now at a record high level. The animation of GANMA!’s main work, My Love Story with Yamada-
kun at Lv999 was broadcast from April to June this year.

This anime broadcast has accelerated the growth of billing revenue. As a result, earnings growth was about
2.1 times that of the Q3 of the previous fiscal year, which means that the growth has become stronger.
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26 1P Platform Business Subscription Revenue Trend “:s: SEPTENI

The pace of increase in the number of subscribers accelerated
due to the effect of anime broadcast.

11,845

m Subscription revenue *Volume in 1Q FY2017= 100 |

10,682
o.aag 10047 9953
9,018 o
8,033
6,747
6,120
5,623
4,378 4.537
3,417 3,596
2335 2732 2936
h 134 . 570
4Q 1Q 2Q 3Q 4Q 1Q 2Q 3Q 4Q 1 2Q 3Q ‘

‘IQ 20 30
FY2019 FY2020 FY2021 FY2022 FY2023

Page 26 shows subscription revenue trends for the IP Platform Business. You can see that the number of users
is increasing at an accelerating pace due to the effect of the anime broadcast as well.

ﬂ IP Platform Business Commerce Revenue* Trend

Commerce revenue grew by approximately 3.5 times YoY
due to steady growth in e-book sales.

= Commerse revenue (unit: ¥mn)

2Q 3Q 2Q 3Q aQ 2Q
FY2021 FY2022 FY2023

*Commerce revenue: Revenue from the sales of content, such as e-books and crowdfunding.

Page 27 is about the IP Platform Business, primarily the area of commerce revenue, i.e., e-book sales. This
area is likewise growing steadily and has reached a record high in revenue. Compared to the previous fiscal
year, the pace of growth has become considerably stronger, at approximately 3.5 times the level of the
previous fiscal year.
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28 IP Platform Business Topics it SEPTENI

The animation of GANMA!’'s main work, “My Love Story with Yamada-kun at Lv999,” was
broadcast from April to June and received well, contributing to the increase in sales.

[Domestic Distribution Platforms)] *Highest rankings

CEIEANEN d7-»2~7 @ U-NEXT 1stplace

hulu 2nd place “Netflix 4th place
[Books and e-books] (published by KADOKAWA)

Cumulative circulation exceeded 3 million (As of May 2023)

Maijor bookstore rankings

st place*! (Manga Overall) st place*! (Overall)
[Global Expansion] *Rankings of Spring 2023 Anime Lineup
éM;;H!DOLCOMIFSMARTINC.I ‘ | Crunchyroll &h ploce/ bilibili 5th place

with Y kun at Lv999

*1  As of April 22, 2023

The next topic in the IP Platform Business is the spring animation of GANMA!’s main work, My Love Story with
Yamada-kun at Lv999 which was broadcast from April to June this year.

The response has been very positive, contributing greatly to the increase in revenue.

Several distribution results are listed, and this is ranked number one or high in the major domestic distribution
platforms in Japan. Sales of e-books of the book have also been increasing steadily, with the total number of
copies sold surpassing 3 million as of the end of May and are growing even more. The book is also ranked first
in major e-bookstores and has received very positive reviews.

In addition, the anime is being distributed in almost real time overseas as well and is performing very well on
major overseas platforms such as Crunchyroll and bilibili, respectively. The fan base of our IP is spreading not
only in Japan but also around the world, and we are making great achievements as a foundation for overseas
expansion of our business.

This is the overview of each business segment and its topics.
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30 Update on Medium-term Business Policies (review)

(Medium—term theme since FY2020 is “Domain Expansion" )

Digital Marketing Business: Strengthening DX supporting area

Expansion of on-off integrated services Strengthening development of Al products
by deepening the alliance with the Dentsu Group and data & solutions services

Media Platform Business: Growth acceleration of IP Platform Business*
Enhancing IP values Strengthening webtoon production system

Expansion into New Business Segment

: " = Promoting business development in the
Business growth in HR technology domain entertain tond ts o &

Improving human capital value by updating the

Revision of Corporate Philosophy human resources systems

J

*Manga Content Business is renamed to IP Platform Business from FY2023.

Finally, as | explained at the beginning, | would like to reiterate our progress toward the earnings forecast.
This is a reprint of an update on our medium-term business policies.

As a medium-term theme since FY2020, we have been expanding domains in each segment and also actively
investing in human capital in order to strengthen our management foundation. We expect to increase our
business value and contribute to our customers by improving the value of our human capital.

31 Revisions to Earnings Forecasts (Consolidated) (review) s SEPTENI

Lowered earnings forecasts due to changes in the external

environment in the Digital Marketing Business.

Non-GAAP Profit attributable Basic earnings per

Cwolk: Xoon) Reverwe operating profit to owners of parent share (EPS) (¥)

Prior forecast (A) 42,500 7,500 5,950 28.42
Revised forecast (B) 36,700 4,200 3,650 17.53
Change (B-A) -5,800 -3,300 -2,300
Change (%) -13.6 -44.0 -38.7
(Reference)
Resuilts for the previous 28,819 5,855 5,734 30.54

fiscal year (FY2022)

Page 31 is also a reprint of the revised guidance and downward revision of the earnings forecast.
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32 Revisions to Earnings Forecasts (By Business Segment) s SEPTENI

Revised
forecast

(unit: ¥mn)
Revised

Change (%)

Prior forecast Change (%) Prior forecast

forecast

Digital

Marketing 36,250 31,100 -14.2 11,500 8,250 -28.3
Business

Media Platform
Business 6,800 6,300 -7.4 -500 -550 (-50)

Eliminations/
-550 _700 - -3‘500 _3‘500 -

Consolidated 42,500 36,700 -13.6 7,500 4,200 -44.0

These are the segment values of the revised forecast. The downward revision in the Digital Marketing Business
is relatively larger than the initial forecast due to the impact of changes in the business environment.

3 3 Progress toward Earnings Estimates (Consolidated, 15-month period) E: IEZE SEPTENI
(unit: ¥mn) 1-3Q/ Full-year
FY2023 forecast
Progress EPS(¥) 9.71 17.53
Revenue 21,638 rate
59.0%
Non-GAAP Progress
o‘:;rating 2,408 rate EPS(¥) 9.7 22.72
profit 57.3%
Profit attributable
to owners of 2,031 4,101
; parent(¥mn)
Profit Progress
;t:\':,’::’::; rate Average number
parent 55.6% ofishares 209,073 180,497

outstanding
(1,000 shares)

Page 33 is the progress against the revised forecast for an irregular 15-month, five-quarter accounting period
of this fiscal year. We have just completed three of the five quarters, with two quarters remaining.

Please check the figures shown here for progress in each of the financial indicators.
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34 Progress toward Earnings Estimates (8y Business segment, 15-month period) EZEZEZE SEPTENI

Digitd' Marketing Business (unit: ¥mn) Media Platform Business (unit: ¥mn)

Revenue 18,872 3 Revenue n

Progress rate 60.7% Progress rate 50.0%
Non- Non-
GAAP GAAP
operating operating -
profit profit
Progress rate 60.1% Progress rate 82.8%

Page 34 is also about progress by segment.
This is the end of my brief explanation.
We look forward to your continued support of our group.

Thank you very much for your attention.

[END]

Document Notes

1. Portions of the document where the audio is unclear are marked with [Inaudible].

2. Portions of the document where the audio is obscured by technical difficulty are marked with [TD].

3. Speaker speech is classified based on whether it [Q] asks a question to the Company, [A] provides an
answer from the Company, or [M] neither asks nor answers a question.

4. This document has been translated by SCRIPTS Asia.

Support

Japan 050.5212.7790 North America 1.800.674.8375 _ SC RI PTS

Tollfree 0120.966.744 Email Support support@scriptsasia.com ™ Asia’s Meetings, Globally

22



Disclaimer

SCRIPTS Asia reserves the right to edit or modify, at its sole discretion and at any time, the contents of this
document and any related materials, and in such case SCRIPTS Asia shall have no obligation to provide
notification of such edits or modifications to any party. This event transcript is based on sources SCRIPTS Asia
believes to be reliable, but the accuracy of this transcript is not guaranteed by us and this transcript does not
purport to be a complete or error-free statement or summary of the available data. Accordingly, SCRIPTS Asia
does not warrant, endorse or guarantee the completeness, accuracy, integrity, or timeliness of the
information contained in this event transcript. This event transcript is published solely for information
purposes, and is not to be construed as financial or other advice or as an offer to sell or the solicitation of an
offer to buy any security in any jurisdiction where such an offer or solicitation would be illegal.

In the public meetings and conference calls upon which SCRIPTS Asia’s event transcripts are based, companies
may make projections or other forward-looking statements regarding a variety of matters. Such forward-
looking statements are based upon current expectations and involve risks and uncertainties. Actual results
may differ materially from those stated in any forward-looking statement based on a number of important
factors and risks, which are more specifically identified in the applicable company’s most recent public
securities filings. Although the companies may indicate and believe that the assumptions underlying the
forward-looking statements are accurate and reasonable, any of the assumptions could prove inaccurate or
incorrect and, therefore, there can be no assurance that the anticipated outcome described in any forward-
looking statements will be realized.

THE INFORMATION CONTAINED IN EVENT TRANSCRIPTS IS A TEXTUAL REPRESENTATION OF THE APPLICABLE
PUBLIC MEETING OR CONFERENCE CALL. ALTHOUGH SCRIPTS ASIA ENDEAVORS TO PROVIDE ACCURATE
TRANSCRIPTIONS, THERE MAY BE MATERIAL ERRORS, OMISSIONS, OR INACCURACIES IN THE
TRANSCRIPTIONS. IN NO WAY DOES SCRIPTS ASIA OR THE APPLICABLE COMPANY ASSUME ANY
RESPONSIBILITY FOR ANY INVESTMENT OR OTHER DECISIONS MADE BY ANY PARTY BASED UPON ANY EVENT
TRANSCRIPT OR OTHER CONTENT PROVIDED BY SCRIPTS ASIA. USERS ARE ADVISED TO REVIEW THE
APPLICABLE COMPANY'S PUBLIC SECURITIES FILINGS BEFORE MAKING ANY INVESTMENT OR OTHER
DECISIONS. THIS EVENT TRANSCRIPT IS PROVIDED ON AN "AS IS" BASIS. SCRIPTS ASIA DISCLAIMS ANY AND
ALL EXPRESS OR IMPLIED WARRANTIES, INCLUDING, BUT NOT LIMITED TO, ANY WARRANTIES OF
MERCHANTABILITY OR FITNESS FOR A PARTICULAR PURPOSE OR USE, FREEDOM FROM BUGS, SOFTWARE
ERRORS OR DEFECTS, AND ACCURACY, COMPLETENESS, AND NON-INFRINGEMENT.

None of SCRIPTS Asia’s content (including event transcript content) or any part thereof may be modified,
reproduced or distributed in any form by any means, or stored in a database or retrieval system, without the
prior written permission of SCRIPTS Asia. SCRIPTS Asia’s content may not be used for any unlawful or
unauthorized purposes.

The content of this document may be edited or revised by SCRIPTS Asia at any time without notice.

Copyright © 2023 SCRIPTS Asia Inc. (“SCRIPTS Asia”), except where explicitly indicated otherwise. All rights
reserved.

Support
Japan 050.5212.7790 North America 1.800.674.8375 — SCRIPTS
Tollfree 0120.966.744 Email Support support@scriptsasia.com S Asia’s Meetings, Globally

23



